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Barron’s Top 1,200 Financial Advisors
Rankings based on assets under management, revenue generated for advisors’ firms, quality of practices, and other factors. N=new.
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Our annual state-by-state listing of the leading financial advisors.

America’s Top 1,200 Advisors
By Steve Garmhausen
The following has been excerpted
Our annual Top 1,200 ranking recognizes standouts from all 50 states, plus
the District of Columbia. It’s our largest, most comprehensive listing, and it
encompasses everyone from independents, who own and operate their own
practices, to advisors from the big Wall
Street firms.
This special report names the top advisors in each state, with the number of
ranking spots determined by each state’s
population and wealth. Our rankings
are based on assets under management,
revenue generated by advisors for their
firms, and the quality of the advisors’
practices. Investment performance isn’t
an explicit criterion because performance
is often a function of each client’s appetite for risk. In our evaluations, we exam-

ine regulatory records, internal company
documents, and 100-plus points of data
provided by the advisors themselves.
Financial advisors play a critical role
in helping clients from across the wealth
spectrum protect, manage, and deploy
their money. And many of these pros are
doing so under tough new regulatory requirements. In 2016, the Department of
Labor issued a fiduciary standard that
now applies to all retirement accounts.
Broadly, it dictates that advisors must
put clients’ interests ahead of their own.
On a practical level, it reduces conflicts
of interest, dramatically reining in advisors’ ability to recommend investment
products based on how big a commission
they’ll earn.
The best advisory firms, led by many

of the independents, had been moving
in this direction for years. But the DOL
rule gave those who were waffling a
shove in the right direction. The rule has
plenty of critics, notably the Trump administration—which has delayed implementation of its enforcement mechanism
until next year, and may ultimately kill it.
Still, there’s a sense in the industry
that the fiduciary era is here to stay.
Our Top 1,200 boast average annual
client retention rates north of 98%. They
generally work in teams, typically consisting of 11 people, to deliver broad and
deep service. Because the average age
of our advisors is above 55, the teams
increasingly seek young talent that can
bridge generations and, one day, take
over leadership. n
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